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Safe Harbor Statement 
Certain statements in this presentation, including statements about the focus of Open Text Corporation (ñOpenTextò or 

ñthe Companyò) in our fiscal year beginning on July 1, 2013 and ending June 30, 2014 (Fiscal 2014) on growth in 

earnings and cash flows, creating value through investments in broader Enterprise Information Management (EIM) 

capabilities, distribution, the Company's presence in the cloud and in growth markets, its financial conditions, results of 

operations and earnings, declaration of quarterly dividends, and other matters, may contain words such as "anticipates", 

"expects", "intends", "plans", "believes", "seeks", "estimates", "may", "could", "would", and other similar language and 

are considered forward-looking statements or information under applicable securities laws. In addition, any information 

or statements that refer to expectations, beliefs, plans, projections, objectives, performance or other characterizations of 

future events or circumstances, including any underlying assumptions, are forward-looking, and based on our current 

expectations, forecasts and projections about the operating environment, economies and markets in which we operate. 

Such forward-looking statements involve known and unknown risks, uncertainties and other factors and assumptions 

that may cause the actual results, performance or achievements to differ materially. Such factors include, but are not 

limited to: (i) the future performance, financial and otherwise, of OpenText; (ii) the ability of OpenText to bring new 

products to market and to increase sales; (iii) the strength of the Company's product development pipeline; (iv) the 

Company's growth and profitability prospects; (v) the estimated size and growth prospects of the EIM market; (vi) the 

Company's competitive position in the EIM market and its ability to take advantage of future opportunities in this market; 

(vii) the benefits of the Company's products to be realized by customers; (viii) the demand for the Company's product 

and the extent of deployment of the Company's products in the EIM marketplace; and (ix) the Company's financial 

condition and capital requirements. The risks and uncertainties that may affect forward-looking statements include, but 

are not limited to: (i) integration of acquisitions and related restructuring efforts, including the quantum of restructuring 

charges and the timing thereof; (ii) the possibility that the Company may be unable to meet its future reporting 

requirements under the Exchange Act, as amended, and the rules promulgated thereunder; (iii) the risks associated with 

bringing new products to market; (iv) fluctuations in currency exchange rates; (v) delays in the purchasing decisions of 

the Company's customers; (vi) the competition the Company faces in its industry and/or marketplace; (vii) the possibility 

of technical, logistical or planning issues in connection with the deployment of the Company's products or services; (viii) 

the continuous commitment of the Company's customers; and (ix) demand for the Company's products. For additional 

information with respect to risks and other factors which could occur, see the Company's Annual Report on Form 10-K, 

Quarterly Reports on Form 10-Q and other securities filings with the Securities and Exchange Commission (SEC) and 

other securities regulators. Readers are cautioned not to place undue reliance upon any such forward-looking 

statements, which speak only as of the date made. Unless otherwise required by applicable securities laws, the 

Company disclaims any intention or obligation to update or revise any forward-looking statements, whether as a result of 

new information, future events or otherwise.  
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$1.3B+ global revenue, compelling 
operating margins, cash flow and 
quarterly dividend program  
 
(NASDAQ: OTEX, TSX: OTC) 
 
A leader in Enterprise Information 
Management (EIM) market 
 
EIM is a large, growing and relevant 
$20.9b market* 
 
Manage over 16b transactions per 
year in the cloud, for approx 
600,000 trading partners 
 

Enhanced innovation and exciting 

product portfolio 

 

Scale and Momentum 

*as per notes on slide 11 3 



Investment Highlights 

Á Intelligent growth - earnings power and operational 

discipline 

Á7 years consistent growth:  

o 27.6% CAGR: non-GAAP EPS 

o 27.8% CAGR: Cash Flow from Operations 

o 18.7% CAGR: Revenue 

ÁTwo-for-one stock split implemented by way of stock 

dividend 

ÁNon-cumulative cash dividend $0.15 per Common Share 

(or $0.30 per Common Share on a pre stock split basis)* 

*The Board of Directors is under no obligation to declare dividends in the future and the declaration 
of future dividends is wholly within its discretion 4 



History of Growing Revenue Y/Y in $M: 7 Fiscal Years 
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Service Customer Support Cloud License

7  Year  CAGR 18.7%*  

*FY06 Revenue $409.6 million 
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History of Growing Non-GAAP EPS & Cash Flow 
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*FY06 non-GAAP EPS $1.01 

0

50

100

150

200

250

300

350

400

FY07
$111M

FY08
$166M

FY09
$186M

FY10
$214M

FY11
$244M

FY12
$287M

FY13
$339M

7  Year  Cash 
Flow CAGR 

27.8%**  

**FY06 cash flow $61M , before the impact of special 

charges 



7 

Americas 

F13 Revenue $734.6m 

Y/Y Growth 16% 

% of Business 
53.89% 

EMEA 

FY13 Revenue $492.9m 

Y/Y Growth 4% 

% of Business 36.15% 

APJ 

FY13 Revenue $135.8m 

Y/Y Growth 39% 

% of Business 9.96% 

WW HQ 

Waterloo, ON 

New York, NY 

Washington, DC 

Atlanta, GA 

 

San Francisco, 

CA 

 

Austin, TX 

Tucson, AZ 

 

Bellevue, WA 

 

Sao Paulo, SP 

 

Reading, UK 

 
Paris, FR 

 

EMEA HQ 

Grasbrunn, DE 

 

Ottawa, ON 

Stockholm, SE 

 

Richmond Hill, ON 

Johannesburg, SA 

 

APJ HQ 

Sydney, AU 

 

Singapore  

 

Tokyo, JN 

 

Melbourne, AU 

 

Hyderabad, 

IN  

 

Mumbai  

IN  

 

Hong Kong 

 

Global Business ï Fiscal 2013 



Business Model 
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 Intelligent Growth 

Å We lead with value; we invest for growth 

Å We do not chase growth at all costs; rather, our operating principles 

are aligned to creating tangible and sustainable value 

 

Acquisitions - Core to our Business Model 

Å We have created our EIM platform through acquisitions 

Å We advance our acquired technologies through the innovation of new 

features, modules and integration 

Å Over the last 20 years, we have completed 48 acquisitions and put 

$3.4 billion in capital to work  

Å Estimate $3 billion in gross acquisition capacity over the next 5 

years* 

 

 *While working within our allowable debt leverage ratios and cash availability 



EXPERIENCE PROCESS CONTENT INFO EXCH. DISCOVERY 

ÅSearch 

ÅContent Analytics 

ÅUnified Information 

Access 

ÅBusiness Process 

Management 

ÅDynamic Case 

Management 

ÅSmart Process 

Applications 

ÅContent 

Management 

ÅRecords 

Management 

ÅArchiving 

ÅCollaboration 

ÅWeb Experience 

ÅCustomer 

Communications 

ÅDigital Asset 

Management 

ÅSocial 

ÅEDI / B2B 

ÅThe Grid 

ÅCapture & 

Recognition 

ÅFax Solutions 

ÅSecure Messaging 

DISCOVERY DISCOVERY DISCOVERY DISCOVERY 

Our Strategic Platforms 
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OpenText Buys GXS 
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Á Completed acquisition of GXS on January 16, 2014 

Á Maryland-based leader in business-to-business (B2B) cloud integration 

Á Places us in a leadership position for Information Exchange (iX) 

Á Purchase price $1.065 billion in cash and 1,297,521 OpenText common 

shares 

Á Cash portion financed with approximately $800m of debt and $265m of cash 

on hand 

Á GXS FY12 revenues $488m, adjusted EBITDA $146m* 

Á Expect to on-board GXS to our operating model by the end of FY15, sooner 

than previously discussed 

Á Expect the business to be immediately accretive on an adjusted basis, with 

flattish revenues, taking into account any declines due to integrating the 

business** 

Á Conducted day one employee reductions consistent with our financial goals 

and expectations 

*See slide 33 for  reconciliation between  Non-GAAP measures to GAAP measures 
**See  comments on purchase price adjustments in Q214 conference call transcript 



___________________________ 
Source: Gartner Forecast: Enterprise Software, 3Q 2013 Update. 

EIM is comprised of five pillars which include: Enterprise Content Management (ñECMò), Business Process Management (ñBPMò), 

Customer Experience Management (ñCEMò), Information Exchange (ñiXò) and Discovery 
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EIM represents a $20.9 billion industry expected to grow at a 11.4% CAGR 

from 2012 to 2017 based on Gartner Forecasts 

 
2013 

$3.0b Market 
13.6% Growth 

 
2012 - 2017 
13.6% CAGR 

 
 
 

Discovery 

 
2013 

$2.9b Market 
4.4% Growth 

 
2012 - 2017 
8.5% CAGR 

 
 
 

BPM 

 
2013 

$5.4b Market 
8.7% Growth 

 
2012 - 2017 
9.4% CAGR 

ECM 

 
2013 

$5.5b Market 
9.3% Growth 

 
2012 - 2017 
10.4% CAGR 

 
 
 
 

CEM 

 
2013 

$4.1b Market 
16.0% Growth 

 
2012 - 2017 
15.6% CAGR 

 
 
 

Information 
Exchange 

EIM is a Large and Growing Market 


